
 
  
  
  
  
  
  
  

How To Generate More Referrals with 
Your 30 – Second Commercials 

 
  
1. What Problem are you the solution to?  
  
  
  
  
2. How are you the solution?  
  
  
  
  
3. What is your expertise?  Or your unique selling Proposition?  
  
  
  
  
4. What is a good referral for you?  BE SPECIFIC.  
  
  
  
  
5. Who are you?  (Optional)  
  
  
  
  
6. Don’t forget your call to action:  
  
  
Notes:   
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_______________________________________________________________  
  

ROI Small Business Coaching and Consulting 
222 – W. Las Colinas Blvd. #1650 
Irving, Texas 75039 
 
Telephone (817) 676 – 6074 
Email:  Janice@janicealbokai.com 

 


